NAME                                                                                  

236 St. George Street

Moncton, NB  E1A 2L3                                                                                          (506) 000-0000


Work Objective: Sales Representative


Profil

· Extensive sales experience covering all aspects

· Resourceful in providing solutions and profit oriented

· Positive and professional attitude

· Excellent interpersonal skills

· Loyal and honest

(12 years with the same company)

· Adaptable, persuasive and reliable

· Bilingual 

Areas  of Expertise

· Evaluation of Needs 
· Promotions

· Territory Development

· Sales Increase 
· High Quality Services
Name 
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Work History

	Preventative Consultant
	Atlantic Overhead Door
	Moncton, NB
	2000

	Sales Representative
	Bell Production Info-affaires 
	Moncton, NB
	1997-99

	Sales Representative
	Hebdo Mag Publications
	Montréal, QC
	1985-97

	Sales Representative
	Bélair Insurance
	Montréal, QC
	1984

	Assistant Manager/Clerk
	Clairette Variety
	Montréal, QC
	1975-82


Education

	Business Administration   

(1.5 years)
	U.Q.A.M.
	Montréal, QC
	1982

	DEC/Collegiate Diploma
	Collège de Rosemont
	Montréal, QC
	1980

	High School Diploma
	Lucien-Pagé High School
	Montréal, QC
	1977


Training

	Communication & Leadership
	Dale Carnegie
	Montréal, QC
	1997

	Various Sales Seminars
	Hebdo Mag – private courses
	Montréal, QC
	1989-96

	Aeronautics I & II

(theory & practice)

· Private Pilot

· Professional 

· Flight Instructor
	Air Academy Flying School
	Trois-Rivières, QC
	1983-84








Professional Accomplishments








Doubled sales for 3 consecutive years (1994-96)





Increased sales volume by 22% for the year (1995-96)





Recipient  “Best Salesman Award” for televised classified ads for Videotron (1995-96)





Sold 495/750 televised classified ads for 1995 Christmas period (based on 22 sales rep)





Developed a new clientele (4 color process banners) 





Exceeded sales objectives on special projects





Received several awards for exceeding sales objectives of the territory








Professional Experiences








Exploited  every opportunity to capitalize the territory’s potential





Entirely responsible for the collection and the payment of the accounts receivable





Evaluated competitors’ activities and strategies and provided information to management 





Directed the clients’  information and photographs to production and respected deadlines





Sold advertisement on special projects like:  Hommage à l’excellence en affaires, Kouchibouguac National Park Official Guide, Conseil économique du NB





Advised customers regarding their requests and needs





Responsible of the opening and the closing store, kept the inventory up-to-date and made bank deposits during owner’s absence
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